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Personal	
  Producing	
  	
  
General	
  Agent	
  

Works	
  for	
  self,	
  may	
  hire	
  agents	
  to	
  work	
  for	
  
him,	
  has	
  contracts	
  with	
  various	
  companies,	
  
usually	
  specializing	
  in	
  a	
  par9cular	
  field	
  

Adver9sing	
  
	
  

•  Adver9sements	
  must	
  clearly	
  indicate	
  that	
  the	
  adver9sement	
  relates	
  to	
  
insurance	
  products	
  

•  Agents	
  must	
  clearly	
  indicate	
  that	
  they	
  are	
  ac9ng	
  as	
  insurance	
  agents	
  
•  Benefits	
  may	
  not	
  be	
  exaggerated	
  by	
  using	
  terms	
  such	
  as	
  “all”,	
  “full”,	
  

“comprehensive”,	
  etc.	
  
•  Limita9ons,	
  excep9ons,	
  reduc9ons	
  and	
  exclusions	
  may	
  not	
  be	
  worded	
  

with	
  posi9ve	
  language	
  and	
  must	
  accurately	
  describe	
  the	
  nega9ve	
  
features	
  of	
  those	
  limita9ons,	
  exemp9ons,	
  reduc9ons	
  and	
  exclusions	
  

•  An	
  adver9sement	
  for	
  a	
  limited	
  type	
  of	
  policy	
  that	
  only	
  covers	
  a	
  specified	
  
illness	
  or	
  specified	
  event,	
  must	
  clearly	
  and	
  conspicuously	
  in	
  prominent	
  
type	
  state	
  the	
  limited	
  nature	
  of	
  the	
  policy	
  

•  An	
  invita9on	
  to	
  contract	
  must	
  disclose	
  the	
  existence	
  of	
  a	
  wai9ng	
  period,	
  
elimina9on	
  period	
  or	
  proba9onary	
  period	
  

•  Use	
  of	
  the	
  term	
  “preexis9ng	
  condi9on”	
  must	
  be	
  accompanied	
  by	
  an	
  
appropriate	
  defini9on	
  or	
  descrip9on	
  


